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For years Contractors have traditionally struggled with a key ingredient in running a successful business.
That key ingredient is the ability to close the sale. Most contractors are gifted tradesman but struggle in the
areas of communication and effective selling. Whether you are a one man contracting business or a sales
person looking to fine tune your craft , using this guide that will allow you to: . Learn how written goals will
lead to more closed sales . Understand how your customers buy . Put structure into your sales call . Help
those "estimate getting researchers" instead of being confused by them . Maximize your time instead of
wasting it . Learn how networking and relationship building leads to more closed sales These strategies and
many more will give you a new outlook on the role you have when working with a homeowner. Selling at
the kitchen table is your guide to increased sales and improved communication with homeowners.
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From reader reviews:

Dorothy Delarosa:

Hey guys, do you wishes to finds a new book to study? May be the book with the title Selling at the Kitchen
Table: A Contractors Guide to Closing the Deal suitable to you? Often the book was written by well known
writer in this era. The actual book untitled Selling at the Kitchen Table: A Contractors Guide to Closing the
Dealis one of several books which everyone read now. This book was inspired many people in the world.
When you read this e-book you will enter the new way of measuring that you ever know just before. The
author explained their concept in the simple way, thus all of people can easily to understand the core of this
guide. This book will give you a great deal of information about this world now. To help you to see the
represented of the world on this book.

Lou Marshall:

The book untitled Selling at the Kitchen Table: A Contractors Guide to Closing the Deal is the reserve that
recommended to you to learn. You can see the quality of the e-book content that will be shown to a person.
The language that publisher use to explained their way of doing something is easily to understand. The copy
writer was did a lot of research when write the book, to ensure the information that they share to you
personally is absolutely accurate. You also could possibly get the e-book of Selling at the Kitchen Table: A
Contractors Guide to Closing the Deal from the publisher to make you more enjoy free time.

Richard Crowe:

In this particular era which is the greater individual or who has ability in doing something more are more
treasured than other. Do you want to become among it? It is just simple approach to have that. What you
need to do is just spending your time not much but quite enough to possess a look at some books. One of
many books in the top collection in your reading list is usually Selling at the Kitchen Table: A Contractors
Guide to Closing the Deal. This book that is qualified as The Hungry Hills can get you closer in growing to
be precious person. By looking right up and review this e-book you can get many advantages.

Barbara Davis:

As a student exactly feel bored to help reading. If their teacher questioned them to go to the library or even
make summary for some book, they are complained. Just small students that has reading's soul or real their
pastime. They just do what the instructor want, like asked to go to the library. They go to right now there but
nothing reading really. Any students feel that reading is not important, boring in addition to can't see colorful
images on there. Yeah, it is for being complicated. Book is very important for yourself. As we know that on
this era, many ways to get whatever we wish. Likewise word says, many ways to reach Chinese's country. So
, this Selling at the Kitchen Table: A Contractors Guide to Closing the Deal can make you experience more
interested to read.
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