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Stop Guessing What Your Customers Want. Start Selling What Is Relevant To Them...Many companies
lament that price pressure has destroyed their margins and market share. Sales people are often convinced
that price is their only tiebreaker. This book will show you research that proves otherwise. When customers
are surveyed in double-blind studies, we learn that price is not the most important buying factor more than
90% of the time, but many companies cave in because they have no idea how to sell relevance. Without
relevance, successful negotiation is seriously hindered.

Research shows that 98% of the time companies have little or no internal agreement on what matters most to
customers. External customer alignment falls apart. This is why most companies are not engaged in Relevant
Selling. Price trumps value if you don t know how your customers define value. Internal strategic decisions
risk going aground when the customer perspective is ignored.

Relevant Selling shows you the importance of learning what is most relevant to your customers, your
prospects and your different target markets, noting they almost always require tailored messaging to be
relevant - yet, that rarely happens. You will learn how to obtain and use that valuable information. Each
chapter is loaded with actual case studies and research that demonstrates how companies achieve remarkable
results when they sell what is relevant. Many companies are leaving profits on the table each day simply
because they lack the research described in this book.
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From reader reviews:

Gregory Stclair:

Why don't make it to become your habit? Right now, try to prepare your time to do the important work, like
looking for your favorite guide and reading a reserve. Beside you can solve your short lived problem; you
can add your knowledge by the e-book entitled Relevant Selling: Research Proves Customers Value More
Than Just Price. Try to face the book Relevant Selling: Research Proves Customers Value More Than Just
Price as your pal. It means that it can for being your friend when you really feel alone and beside that course
make you smarter than ever. Yeah, it is very fortuned for yourself. The book makes you far more confidence
because you can know every little thing by the book. So , let's make new experience and also knowledge
with this book.

Amanda Furr:

Reading a guide tends to be new life style in this era globalization. With examining you can get a lot of
information that will give you benefit in your life. With book everyone in this world can certainly share their
idea. Books can also inspire a lot of people. A lot of author can inspire their particular reader with their story
or even their experience. Not only the storyline that share in the ebooks. But also they write about the data
about something that you need illustration. How to get the good score toefl, or how to teach your young
ones, there are many kinds of book which exist now. The authors on earth always try to improve their
proficiency in writing, they also doing some study before they write on their book. One of them is this
Relevant Selling: Research Proves Customers Value More Than Just Price.

Kelly Breedlove:

Your reading sixth sense will not betray you, why because this Relevant Selling: Research Proves Customers
Value More Than Just Price guide written by well-known writer we are excited for well how to make book
that could be understand by anyone who else read the book. Written in good manner for you, still dripping
wet every ideas and publishing skill only for eliminate your personal hunger then you still question Relevant
Selling: Research Proves Customers Value More Than Just Price as good book not just by the cover but also
through the content. This is one book that can break don't determine book by its include, so do you still
needing a different sixth sense to pick this particular!? Oh come on your studying sixth sense already alerted
you so why you have to listening to one more sixth sense.

Brenda Hedstrom:

A lot of reserve has printed but it differs. You can get it by internet on social media. You can choose the
most effective book for you, science, witty, novel, or whatever by simply searching from it. It is identified as
of book Relevant Selling: Research Proves Customers Value More Than Just Price. You can contribute your
knowledge by it. Without causing the printed book, it could possibly add your knowledge and make you
happier to read. It is most important that, you must aware about book. It can bring you from one destination



to other place.
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